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Item 2 – Material Changes 
  
This item will be updated on an annual basis and will discuss and identify material 
changes that are made to the Brochure since our last annual update.  
 
We will deliver to our clients a free annual updated Brochure that includes a summary of 
any material changes that are made to this and subsequent Brochures within 120 days of 
the close of our fiscal year.   
 
The material changes made to this Brochure since our last annual update dated April 1, 
2013 are the following:   
 

 Item 5 was revised under the “Separately Managed Accounts” heading to lower 
the advisory fees for Emerging Markets Growth Strategy Accounts. 

 
 Item 5 was revised under the “Driehaus Mutual Funds” heading to lower the 

advisory fees for Driehaus International Discovery Fund and Driehaus Global 
Growth Fund; to add Driehaus Event Driven Fund and Driehaus Micro Cap 
Growth Fund; and to delete Driehaus Large Cap Growth Fund. 

 
 Item 5 was revised under the “Affiliated Pooled Accounts” heading to delete the 

Micro Cap Growth Strategy. 
 

 Item 7 was revised to delete references to the affiliated pooled accounts in the 
Micro Cap Growth Strategy. 

 
 Item 11 was revised under the “Personal Trading” heading to add information 

about Richard Driehaus’s role as Chief Investment Officer. 
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Item 4 – Advisory Business 
 
Driehaus Capital Management LLC is a privately-held independent investment adviser 
based in Chicago, Illinois providing discretionary advisory services to clients.  We have 
been registered with the United States Securities and Exchange Commission (“SEC”) 
since 1983. We are a Delaware limited liability company that is majority-owned by 
Driehaus Capital Holdings LLC.  Driehaus Capital Holdings LLC is owned by entities 
related to our founder, Richard H. Driehaus, as well as our key employees.   
 
As of December 31, 2013, we had $12,707,972,000 of regulatory assets under 
management. We provide discretionary advisory and sub-advisory services to a diverse 
group of U.S. and non-U.S. clients, including corporate pension plans, public plans, 
endowments, foundations, single and multi-family offices, Driehaus Mutual Funds (an 
SEC registered investment company), affiliated pooled accounts, non-affiliated U.S. and 
ex-U.S. registered and unregistered collective investment vehicles and high net worth 
individuals. 
 
Driehaus Capital Management LLC employs active equity and credit investment 
management strategies.  We have an experienced team of investment, risk management, 
trading, operations and technology professionals managing and supporting our strategies.  
 
Our principal equity investment philosophy is based on the principle that corporate 
earnings are the primary driver of stock prices over time.  The investment objective of 
our equity strategies is to maximize capital appreciation over a full market cycle (3-5 
years).  
 
Our principal credit investment philosophy is based on the premise that attractive returns 
with modest volatility can be generated in the credit markets by opportunistically 
employing a combination of sophisticated hedging and arbitrage investment techniques. 
Our credit strategies seek volatility-managed absolute returns in a variety of interest rate 
and market environments.   
 
Our separate account clients generally follow a model portfolio for each strategy that 
invests in the same securities as other investors in the same investment strategy.  
However, separate account clients may impose certain investment restrictions, such as on 
specific securities or types of securities or limits on their weightings.  As a result of 
client-imposed restrictions, these client accounts may not be aligned with a strategy’s 
model portfolio and performance differences can occur between the client’s account and 
the model portfolio for a strategy. 
 
Item 5 - Fees and Compensation 
 
We offer strategy-specific standard asset-based advisory fee schedules for our separately 
managed account advisory services.  We also have standard asset-based advisory fee 
schedules for our affiliated pooled accounts that are privately offered to accredited 
investors and qualified purchasers.  We have a separate advisory fee schedule for 
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Driehaus Mutual Funds, our affiliated investment company registered with the SEC.  We 
will consider and negotiate advisory fee structures other than our standard advisory fee 
schedules, including performance-based fees. We typically do not deduct our advisory 
fees from separately managed client accounts, but we do for our affiliated pooled 
accounts and Driehaus Mutual Funds.   
 
In addition to our advisory fees, our clients incur brokerage and other third-party 
transaction costs.  Please refer to Item 12 for a discussion of our brokerage practices.  Our 
clients will also incur other types of third-party fees or expenses in connection with our 
advisory services, such as custodian fees or mutual fund expenses.  Our separately 
managed account clients are responsible for establishing their own custodial 
relationships, including negotiating custodial fees and charges. We do not receive any 
compensation either directly or indirectly from any client custodian.  For our affiliated 
pooled accounts and Driehaus Mutual Funds, we negotiate and establish the custodian 
relationships.  Driehaus Mutual Funds and our affiliated pooled accounts also pay 
professional fees. 
 
We compensate our employees for marketing our investment strategies. This 
compensation has no impact on the level of advisory fees paid by our clients.  We do not 
believe there are any conflicts of interest related to the receipt of this compensation by 
our employees, who are also registered representatives of our affiliated broker-dealer, 
Driehaus Securities LLC, an SEC registered broker-dealer that is member regulated by 
the Financial Industry Regulatory Authority (“FINRA”).  Investors have the option to 
purchase shares of Driehaus Mutual Funds through other brokers or agents that are not 
affiliated with us. 
 
For those strategies that are offered through multiple investment vehicles, our clients 
decide whether to invest with us through a separately managed account, Driehaus Mutual 
Funds and/or our affiliated pooled accounts based on what is best suited for their specific 
needs.   
 
Separately Managed Accounts 
 
Our asset-based advisory fees for separately managed accounts are generally billed at the 
end of each calendar quarter based upon the average market value of the account on the 
last day of each month during the quarter. For periods of less than one quarter, the fees 
are pro-rated to reflect the shorter period.  Our clients may negotiate other methods of 
computation, such as basing the quarterly fee upon the portfolio market value as of the 
close of the quarter.  We may aggregate the total amount of assets that a client has 
invested in the Driehaus Mutual Funds and/or affiliated pooled account(s) with client 
assets invested in a separately managed account(s) in determining the rate of fee charged 
for the management of those separate account(s).  We also act as the investment adviser 
to non-affiliated U.S. and non-U.S. collective investment vehicles, which we consider to 
be separately managed client accounts.  Depending on the fee structure that has been 
agreed upon with these clients, we receive all or a portion of the advisory fees charged by 
them to their clients. 
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Below are our standard asset-based advisory fee schedules for those equity strategies that 
we actively market to clients.  We do not currently offer separate accounts for our credit 
strategies.  Note that we may close any of these strategies to new clients from time to 
time.   
 

1. Micro Cap Growth Strategy Accounts 
1.25% per annum 

 
2. Small Cap Growth Strategy Accounts 

1% per annum of the market value of assets under management up to $20 million; 
0.90% per annum of the next $20 million; 0.85% per annum of the next $20 
million; and 0.80% per annum on assets under management exceeding $60 
million 

 
3. Small/Mid Cap Growth Strategy Accounts 

1% per annum of the market value of assets under management up to $20 million; 
0.90% per annum on the next $20 million; 0.85% per annum on the next $20 
million and 0.80% per annum on assets under management exceeding $60 million  

 
4. Mid Cap Growth Strategy Accounts 

1% per annum of the market value of assets under management up to $20 million; 
0.90% per annum on the next $20 million; 0.85% per annum on the next $20 
million and 0.80% per annum on assets under management exceeding $60 million 

 
5. Large Cap Growth Strategy Accounts 

0.80% per annum of the market value of the assets under management up to $10 
million; 0.75% per annum of the next $20 million; 0.70% per annum on the next 
$20 million; 0.60% per annum on the next $50 million; and 0.55% per annum on 
assets under management exceeding $100 million 

 
6. International Small Cap Growth Strategy Accounts 

1.15% per annum of the market value of assets under management up to $50 
million; 1.10% per annum on the next $25 million; 1% per annum on the next $25 
million; and 0.90% per annum on assets under management exceeding $100 
million 

 
7. International Discovery Strategy Accounts 

1% per annum of the market value of assets under management up to $50 million; 
0.95% per annum on the next $25 million; 0.90% per annum on the next $25 
million; and 0.80% per annum on assets under management exceeding $100 
million 

 
8. Emerging Markets Growth Strategy Accounts 

1.00% per annum of the market value of assets under management up to $50 
million; 0.90% per annum on the next $50 million; 0.80% per annum on the next 
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$100 million; and 0.65% per annum on assets under management exceeding $200 
million 

 
9.   Emerging Markets Small Cap Growth Strategy Accounts 

1.25% per annum  
 

10. Global Growth Strategy Accounts 
0.90% per annum of the market value of assets under management up to $10 
million; .85% per annum on the next $20 million; 0.80% per annum on the next 
$20 million; 0.75% on next $50 million; and 0.70% on amounts in excess of $100 
million 

 
Driehaus Mutual Funds  
 
For Driehaus Mutual Funds, our advisory fees are computed and accrued daily at an 
annual rate based on average daily net assets and are payable monthly.  Our clients that 
purchase shares of the Funds do not pay a separate account management fee on the value 
of their assets invested in those Funds (although the Funds pay advisory fees to us).  Note 
that we may close any of these Funds to new shareholders from time to time.  
 
Below are the advisory fees that we charge for each Fund.   
 
    1.  Driehaus Micro Cap Growth Fund 
          1.25% of average daily net assets 
 
     2. Driehaus Mid Cap Growth Fund 
         1.0% of average daily net assets 
 
     3. Driehaus International Small Cap Growth Fund 
         1.5% of average daily net assets 
 
     4. Driehaus International Discovery Fund 

      1.25% of average daily net assets 
 

  5. Driehaus Emerging Markets Growth Fund 
         1.5% of average daily net assets 
 
     6. Driehaus Emerging Markets Small Cap Growth Fund 
    1.5% of average daily net assets 
 
     7. Driehaus Global Growth Fund 
         1.0% of average daily net assets 
 
     8. Driehaus Active Income Fund 
         0.55% of average daily net assets 
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     9. Driehaus Select Credit Fund 
         0.80% of average daily net assets 
 
    10. Driehaus Event Driven Fund 

    1.0% of average daily net assets 
 
 
Affiliated Pooled Accounts 
 
For affiliated pooled accounts, our advisory fees are computed and accrued monthly at an 
annual rate based on each investor’s capital account and are payable quarterly.  Below are 
our standard advisory fee schedules by strategy for the pooled accounts that are privately 
offered to accredited investors and qualified purchasers.  Note that we may close these 
affiliated pooled accounts to new investors from time to time.   
 

 1.  Small Cap Growth Strategy 
1% - 2% per annum of the net asset value of the account 

 
 2.  International Realty Strategy 

       1.5% per annum of the net asset value of the account  
 
Item 6 – Performance-Based Fees and Side-By-Side Management 
 
We accept performance-based fees with qualified clients that are based on a percentage 
of net profits.  We also accept “fulcrum fee” schedules with qualified clients where our 
advisory fee for a particular period is based on the client’s account performance versus a 
particular benchmark’s performance.  In all cases, in measuring client assets for the 
calculation of performance-based fee arrangements, we include realized and unrealized 
capital gains and losses.  
 
Our portfolio managers manage strategies that may be employed by separately managed 
accounts, affiliated pooled accounts, and Driehaus Mutual Funds.  Accounts that employ 
the same strategy may include accounts that are charged asset-based advisory fees and 
accounts that are charged performance-based fees.  These different fee arrangements 
create conflicts of interest for us by providing an incentive to favor the performance-
based fee accounts over the asset-based fee accounts.  The performance-based fee 
accounts could receive more time and attention, more favorable trade allocations or more 
allocations of limited investment opportunities than the asset-based fee accounts. 
However, through our trade allocation procedures, we seek to manage these conflicts of 
interest to reduce any adverse effects on the non-performance-based fee accounts.  These 
procedures include requirements that transactions for accounts in the same strategy, 
regardless of fee-type, in the same securities that occur on the same day are average 
priced by each execution venue when feasible and allocated on a fair and equitable basis.  
In addition, we conduct periodic reviews of transactions in and holdings of the same or 
related securities by accounts in different strategies for compliance with our procedures. 
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Separately Managed Accounts 
 
We do not have standard performance-based fee schedules for separately managed 
accounts but rather we consider and negotiate performance-based fee schedules.  In some 
instances we accept performance-based fees based on a percentage of net profits.  In 
others we accept a “fulcrum fee” schedule, where the advisory fee for a particular period 
is based on the client’s account performance versus a particular benchmark’s 
performance.   
 
Driehaus Mutual Funds 
 
We do not currently have any performance-based fees related to Driehaus Mutual Funds. 
 
Affiliated Pooled Accounts 
 
We do not currently have any performance-based fees for affiliated pooled accounts. 
 
Item 7 – Types of Clients 
 
Our clients reside within and outside the U.S. and include corporate pension plans, public 
plans, endowments, foundations, single and multi-family offices, Driehaus Mutual Funds, 
affiliated pooled accounts, non-affiliated U.S. and ex-U.S. registered and unregistered 
collective investment vehicles and high net worth individuals.   
 
The minimum investment amounts for our separately managed accounts are: 
 
- $1,000,000 for all U.S. Equity Strategies  
- $10,000,000 for the Global Growth Strategy 
- $20,000,000 for all ex-U.S. Strategies (International Discovery, International Small Cap 
Growth, Emerging Markets Growth and Emerging Markets Small Cap Growth 
Strategies) 
 
At our discretion, we will accept separately managed accounts with less than the 
minimum investment.  
 
The minimum investment amounts for Driehaus Mutual Funds employing the equity 
strategies, both U.S. and ex-U.S., is $10,000.  The minimum for Driehaus Active Income 
Fund and Driehaus Select Credit Fund is $25,000.  The minimum for Driehaus Event 
Driven Fund is $10,000.  Additional information about the minimum investment amounts 
is in the Driehaus Mutual Funds prospectuses that are available on our website, 
www.driehaus.com. 
 
The minimum investment amounts for affiliated pooled accounts by type of strategy and 
investor are: 
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- $500,000 for Institutional Small Cap 
- $150,000 for Small Cap Growth 
- $250,000 for International Realty 
 
Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 
 
Methods of Analysis 
 
Driehaus Capital Management LLC utilizes a variety of analysis methods and investment 
strategies to make investment decisions.  When evaluating investment opportunities, we 
employ fundamental, macro and technical research methods using various resources such 
as corporate data, stock prices and volume data, third-party research, SEC filings, 
company press releases, management conference calls and meetings, and proprietary 
research.  
 
Investment Strategies 
 
Equity Strategies  

 
For our equity strategies, we believe attractive returns are attainable by investing in 
companies that deliver differentiated earnings growth, which we define as growth that is 
difficult to replicate.  We believe favorable conditions for alpha (or excess returns) exist 
when the market underestimates the magnitude, acceleration and/or duration of earnings 
growth following a company’s positive growth inflection. We believe that opportunistic, 
conviction-based portfolio construction and informed risk management increase the 
potential for alpha.  Our equity strategies primarily seek to isolate potentially attractive 
investments through efficient bottom-up screening.  We screen for positive change which 
includes: 
 

 Improvement in sales, margins, earnings, supporting operating metrics and 
financial ratios 

 Earnings surprises, upward revisions and/or changes to financial model 
assumptions 

 Other positive developments (industry, country, macro attributes) 
 Improving stock-specific relative strength. 

 
Once a potentially attractive idea is identified, we evaluate the business model and 
industry dynamics to develop an investment thesis on the sustainability of growth and 
potential inefficiencies in expectations.  This research process includes determining a 
company’s competitive position, evaluating industry dynamics, identifying growth 
catalysts, assessing financial positions, identifying macroeconomic and/or geopolitical 
influences, and assessing security valuation relative to expectations, peers, the market and 
historical valuation.  The result of this research process is a focused list of portfolio 
eligible securities.  
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The security selection and portfolio construction process involves adjusting portfolio 
weights to reflect fundamental conviction and desired aggregate portfolio exposures.  The 
risk management process centers on seeking to avoid unintended exposures, monitoring 
risk factors and beta-adjusted sector, industry and country weights, stress testing 
portfolios based on various macro factors, and an analysis of liquidity.  The decision to 
sell or trim a position is based on one or more factors including changes to our 
fundamental investment thesis, changes in the risk/reward profile of an investment, a 
determination that a security is efficiently priced, and other portfolio exposure or risk 
management considerations.  
 
Credit Strategies 
 
For our credit strategies, we believe that pricing anomalies exist in the credit markets that 
can be exploited through a disciplined, relative value approach to portfolio management. 
 
Our credit strategies seek to identify new investment ideas primarily through our credit 
screens, where we regularly monitor fundamental data on several hundred companies. 
There is a unique credit screen for each country and industry, where companies from the 
same country and industry can be compared based on a variety of financial metrics.  We 
are searching for companies that are undergoing a clear improvement or deterioration in 
their financial condition as compared with their peers.  We focus on, among other things, 
data related to leverage, cash flow, profitability, working capital efficiency, revenue 
growth, margin expansion, unencumbered asset base, capital expenditure needs, and 
financial flexibility.  We also monitor trading in the market for any notable dislocation 
between two or more securities within a company’s capital structure that present an 
attractive investment opportunity.   
 
Once an investment opportunity is identified, it is categorized as either a fundamental 
opportunity or a mathematical arbitrage opportunity.  Most of our investment options are 
fundamental opportunities.  In a fundamental opportunity, we analyze the company’s 
financial condition and capital structure to determine if there is a relative value or 
directional investment opportunity.  In a mathematical arbitrage trade, we hedge the 
position so we have no credit exposure.  These trades are more prevalent in stressed 
market environments where dislocations between securities can occur.   
 
Our credit strategies emphasize low volatility and capital preservation with liquidity and 
loss potential being the primary drivers when selecting a security for investment.  We 
also evaluate the expected return potential, the size of a security’s issue, large holders of 
the security, financing/ease of borrowing and pricing transparency. 
 
A primary objective of the credit strategies is to manage to a risk target in relation to a 
benchmark.  Within these risk parameters the credit strategies seek to maximize return 
and maintain low correlation to the broad fixed income and equity indices. 
 
Our view of diversification differs from the traditional approach where a portfolio is 
weighted across a variety of countries, sectors and industries only.  We view a diversified 
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portfolio as one that is not strongly correlated to major market moves or trade type 
events.  We seek to prevent any one event from significantly dictating performance and 
volatility.  We manage this risk at the portfolio level by using quantitative and qualitative 
tools.  From a quantitative perspective, we measure spread exposure, volatility exposure, 
equity sensitivity and interest rate exposure as well as portfolio correlations, expected 
return and the maximum draw down.  Additionally, we run a variety of shock tests on the 
portfolios to gauge how the portfolios would fare in various market environments.  We 
use both historical data and forward estimates as inputs into this scenario analysis.  Since 
the credit strategies’ primary objective is to deliver returns that are broadly uncorrelated 
to mainstream equity and fixed income long only benchmarks, we closely monitor our 
primary risk exposures and incorporate this information into our daily management of the 
portfolio.  From a qualitative perspective we review market characteristics that are 
difficult to measure quantitatively, including how trade types perform in different 
environments, how “crowded” a trade is, and the concentration of holders in a security’s 
issuance.  
 
Event Driven Strategy 
 
For our event driven strategy, we seek to identify investment opportunities where the 
near-to-intermediate term outcome will be primarily determined by a specific event or set 
of events.  Once identified, we seek to construct trades around these events that offer 
attractive asymmetric payoff opportunities.  To do this, we invest globally across 
companies’ capital structures, including in fixed income and floating rate debt securities, 
loans, common stocks, preferred stocks, American Depositary Receipts and Global 
Depositary Receipts, options, futures and swaps.   
 
Event-driven trades that are held by the strategy generally fall into one or more of the 
following five event trading types 1) Earnings (the trade centers on a thesis involving an 
upside or downside surprise to earnings versus market expectations; 2) Product Cycle 
(the trade thesis revolves around a key change to the company’s product or service 
offering, or a change in customer preferences for the company’s product or service; 3) 
Restructuring (the trade revolves around a change to the company’s capital structure or 
business prospects as a result of bankruptcy, reorganization or corporate distress; 4) 
Corporate Action (the trade centers on changes to the company’s strategy or capital 
structure as a result of mergers, acquisitions, spin-offs or lawsuits; and 5) Market 
Dislocation (the trade is based on a mispricing between securities, often caused by 
technical factors.  Finally, we seek to hedge unwanted factor exposure, such as equity, 
volatility, credit or interest rate risk exposures, at both the trade level and at the overall 
strategy level. 

 
Risk of Loss 

 
Our equity, credit and event driven strategies, like all investments, involve the risk of 
loss. We do not represent any performance results as indicators of future results.  Our 
past performance is not an indication or guarantee of our future performance.  Our clients 
should be prepared to bear not only the risks common to all of our investment strategies, 
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but the additional risks of investing outside the United States or in the credit markets, if 
they have chosen to invest in those strategies.  The common and specific risks are present 
in our separately managed accounts, Driehaus Mutual Funds and our pooled accounts 
because we manage by the strategy, not by the investment vehicle.  However, we 
proactively manage the risks through our risk management processes that are integral to 
the portfolio construction of our equity and credit strategies.  
 
More detailed discussions of the material risks of each of our equity, credit and event 
driven strategies are in the prospectuses for the each of the Driehaus Mutual Funds series, 
which are available on our website, www.driehaus.com, the offering memoranda of our 
pooled accounts that are privately offered to accredited investors and qualified 
purchasers, and the disclosures that we provide to our separately managed account clients 
and prospective clients.    
  
Equity, Credit and Event Driven Strategies  
 
Our clients investing in our equity, credit and event driven strategies generally have the 
following principal investment risks: 
 
Market Risk - The strategies are subject to market risk, which is the possibility that 
securities prices overall will decline over short or even long periods.  Securities markets 
tend to move in cycles, with periods of rising prices and periods of falling prices.  These 
fluctuations are expected to have a substantial influence on the value of the strategies’ 
investments.  
 
Growth Stock Risk – For our equity strategies, growth stocks are typically priced higher 
than other stocks, in relation to earnings and other measures, because investors believe 
they have more growth potential.  This potential may or may not be realized. Growth 
stock prices also tend to be more volatile than the overall market. 
 
Small and Medium-Sized Company Risk – Our strategies invest in companies that are 
smaller, less established, with less liquid markets for their stock, and therefore may be 
riskier investments. While small and medium-sized companies generally have the 
potential for rapid growth, the securities of these companies often involve greater risks 
than investments in larger, more established companies because small and medium-sized 
companies may lack the management experience, financial resources, product 
diversification and competitive strengths of larger companies. In addition, in many 
instances, the securities of small and medium-sized companies are traded only over-the-
counter or on a regional securities exchange, and the frequency and volume of their 
trading is substantially less than is typical of larger companies.  At times the prices of 
stocks of smaller capitalization companies as a group have significantly underperformed 
those of larger companies. 
 
Non-Diversification - Because the strategies may invest a greater percentage of assets in 
a particular issuer or a small number of issuers, they may be subject to greater risks and 
larger losses than diversified strategies.  The value of the portfolios may vary more as a 
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result of changes in the financial condition or the market’s assessment of the issuers than 
a more diversified strategy. 
 
Concentration Risk - The strategies may have significant weightings in a particular 
issuer, sector, country (for our ex-U.S. equity strategies) or industry, which may subject 
them to greater risks than less concentrated portfolios. 
 
High Rates of Turnover – Since timeliness is central to our equity and credit strategies, it 
is anticipated that our clients may experience high rates of portfolio turnover, which may 
result in payment of above-average transaction costs and could result in the payment of 
taxes on above-average amounts of realized investment gains, including net short-term 
capital gains, which are taxed as ordinary income for federal income tax purposes. 
 
Manager Risk - If we do not achieve the objectives of our equity and credit strategies or 
if we do not implement the strategy properly, the strategies’ performance may be 
adversely impacted. 
 
Ex-U.S. Equity Strategies and Event Driven Strategy 
 
Our ex-U.S. and event driven investment strategies involve special risks, including 
currency fluctuations, lower liquidity, different accounting methods and economic and 
political systems, and higher transactions costs. These risks are typically greater in 
emerging markets. More specifically, these risks are: 
  
Ex-U.S. Securities and Currencies Risk - Investing outside the U.S. involves different 
opportunities and different risks than U.S. investments.  These are: less liquidity, greater 
volatility, political instability, restrictions on foreign investment and repatriation of 
capital, less complete and reliable information about foreign companies, reduced 
government supervision of some foreign securities markets, lower responsiveness of 
foreign management to shareholder concerns, economic issues or developments in 
foreign countries, fluctuation in exchange rates of foreign currencies and risks of 
devaluation, imposition of foreign withholding and other taxes, dependence of emerging 
market companies upon commodities which may be subject to economic cycles, and 
emerging market risk such as limited trading volume, expropriation, devaluation or other 
adverse political or social developments.  To the extent portfolio securities are issued by 
foreign issuers or denominated in foreign currencies, investment performance is affected 
by the strength or weakness of the U.S. dollar against these currencies. 
 
Emerging Market Risk - Investments in securities of issuers located in emerging market 
countries are speculative and subject to certain special risks.  The small size, limited 
trading volume and relative inexperience of the securities markets in these countries may 
make the investments illiquid and more volatile than investments in more developed 
countries.  There may be little financial or accounting information available for issuers in 
these countries, making it more difficult to assess the investment value or prospects. 
 
Credit Strategies and Event Driven Strategy  
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Our credit and event driven strategies have inherent risks that generally include the 
following: 
 
Credit Risk - Failure of an issuer or borrower (under a senior loan) to make timely 
interest or principal payments, or a decline or perception of a decline in the credit quality 
of a bond or creditworthiness of a borrower can cause a bond’s or senior loan’s price to 
fall and potentially lower the value of the portfolios. In addition to investing in 
investment grade securities, the credit strategies invest in non-investment grade 
securities, which involve greater credit risk, including the risk of default.  The prices of 
non-investment grade securities, including senior loans, are more sensitive to changing 
economic conditions and can fall dramatically in response to negative news about the 
issuer/borrower or its industry, or the economy in general. 
 
Derivatives Risk - A small investment in derivatives could have a potentially large 
impact on performance.  The use of derivatives involves risks different from, and 
possibly greater than, the risks associated with investing directly in the underlying assets. 
Derivatives can be highly volatile, illiquid and difficult to value, and there is a risk that 
changes in the value of a derivative will not correlate with other investments.  Further, we 
may invest in derivatives for speculative purposes.  Gains or losses from speculative 
positions in a derivative may be much greater than the derivative’s original cost and 
potential losses may be substantial. 
 
Short Sale Risk - Short sales present the risk of being required to buy the security sold 
short (also known as “covering” the short position) at a time when the security has 
appreciated in value, thus resulting in a loss.  The amount of loss on a short sale is 
theoretically unlimited (as compared with a long position, where the maximum loss is the 
amount invested). 
 
High Yield Risk - Low-rated and comparable unrated securities (“junk bonds”), while 
generally offering higher yields than investment grade securities with similar maturities, 
involve greater risks, including the possibility of default or bankruptcy.  They are 
regarded as speculative with respect to the issuer’s capacity to pay interest and to repay 
principal.  The market values of some of these securities tend to be more sensitive to 
individual corporate development and changes in economic conditions than higher 
quality bonds.  In addition, junk bonds tend to be less marketable than higher quality debt 
securities because the market for them is not as broad or active.  The lack of a liquid 
secondary market may have an adverse effect on market price and the strategies’ ability 
to sell particular securities. 
 
Event Risk – Event-driven opportunities may not occur as anticipated, resulting in 
potentially reduced returns or losses as a trade is unwound if those opportunities do not 
materialize as anticipated. 
 
Item 9 – Disciplinary Information 
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We have no legal or disciplinary information to disclose about us or our management 
persons that registered investment advisers are required to disclose because we have not 
been involved in any legal or disciplinary events, material or otherwise.  
 
 
Item 10 – Other Financial Industry Activities and Affiliations 
 
Several of our management persons are registered representatives of Driehaus Securities 
LLC, including our Chairman, Chief Executive Officer, Chief Compliance Officer, Chief 
Financial Officer, General Counsel, Managing Director, Sales and Relationship 
Management, Managing Director, Relationship Management and Marketing, and 
Managing Director, IT, Operations and Trading. 
 
We have relationships and arrangements with three affiliated companies that are engaged 
in other financial industry activities.  However, we do not believe that any of them create 
any material conflicts of interest with our clients.  Driehaus Securities LLC is a broker-
dealer registered with the SEC and a member of Financial Industry Regulatory Authority 
(“FINRA”), its self-regulatory organization.  Driehaus Capital Management (USVI) LLC 
is the general partner of several affiliated limited partnerships that employ us as their 
investment adviser.  Driehaus Mutual Funds is an investment company registered with 
the SEC. 
 
Driehaus Securities LLC is not engaged in a general securities business, but rather limits 
its activities to being the distributor of Driehaus Mutual Funds and the selling agent of 
our affiliated pooled accounts.  Further, Driehaus Securities LLC is not compensated for 
its activities by Driehaus Mutual Funds or the affiliated pooled accounts.  We compensate 
certain employees who are registered representatives of Driehaus Securities LLC for 
promoting our equity and credit strategies under the same compensation structure for 
Driehaus Mutual Funds, our separately managed accounts and affiliated pooled accounts.  
Moreover, regardless of type of investment vehicle, all accounts in the same Strategy 
trade the same and receive pro-rata allocations at the same average price per share per 
execution venue.  No favoritism is shown or advantage is given. 
 
Driehaus Capital Management (USVI) LLC acts as the general partner and sponsor of our 
affiliated limited partnerships within strategies that are managed and marketed by us.  It 
does not recommend or select any other investment advisers.  However, its inability to 
negotiate arms-length terms for our advisory fee and to independently evaluate the 
quality of our advisory services is fully-disclosed to investors, who are accredited or 
qualified purchasers capable of evaluating the merits of the investment before they invest. 
These investors decide whether to invest without any recommendation from us.  
Moreover, our allocation and pricing procedures ensure equitable and fair investment 
opportunities for the investors.   
 
Driehaus Mutual Funds has ten active series or mutual funds that we manage in our 
equity and credit strategies.  The Funds’ orders are executed and allocated in each 
strategy with all other accounts employing that strategy at the same average prices and 
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are allocated pro rata. Moreover, the Funds’ have an independent Board of Trustees, who 
oversee the Funds’ activities.  The Funds are subject to extensive regulatory restrictions 
and requirements including detailed quarterly, annual and periodic reporting by us to the 
Board of Trustees. 
 
 
Item 11 – Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading 
 
Code of Ethics 
 
We have adopted a combined Code of Ethics and Business Conduct ("Code") under Rule 
204A-1 of the Investment Advisers Act of 1940 and Rule 17j-1 of the Investment 
Company Act of 1940.  The Code covers our activities related to all our clients, including 
Driehaus Mutual Funds and any investment company for which we are the investment 
adviser or sub-adviser.  Our affiliates or their employees who have access to information 
that is subject to the Code’s restrictions have also adopted the Code.  The Code 
incorporates our long-standing core business principle of maintaining the highest legal 
and ethical standards in the conduct of our business based on our fiduciary duty to our 
clients. 
 
The Code includes provisions that require all employees to comply with the federal 
securities laws, to periodically report personal securities transactions and holdings, to 
obtain pre-approval before investing in any limited offering or new issue, and to report 
any Code violations to our Chief Compliance Officer.  Other provisions of the Code 
relate to confidentiality of client information, a prohibition on insider trading, and 
restrictions on the acceptance of gifts and business entertainment.  
 
The Code is accessible to all employees on our intranet. Each employee must annually 
certify compliance with the Code, including the Code's disclosure and reporting 
requirements for personal trading.  Compliance with the Code is monitored by our 
Compliance Department and enforced by our Ethics Committee. 
 
A copy of the Code will be provided free of charge to any current client or prospective 
client upon request by calling 1-800-688-8819 or by writing to our Managing Director,  
Relationship Management and Marketing. 
 
Participation or Interest in Client Transactions 
 
Our clients and others may purchase shares in Driehaus Mutual Funds, for which we are 
the investment adviser.  Mr. Driehaus is a significant investor in the Driehaus Mutual 
Funds series.  Our employees and employees of our affiliates have also purchased shares 
of the Driehaus Mutual Funds series. 
 
Our clients may purchase interests in our affiliated pooled accounts.  Our affiliated 
company, Driehaus Capital Management (USVI) LLC, is the general partner of our 
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affiliated limited partnerships.  Mr. Driehaus is the Chairman and an indirect owner of the 
general partner.  He also has significant investments in most of these pooled accounts.  
 
The investments of Mr. Driehaus and other employees in Driehaus Mutual Funds and our 
affiliated pooled accounts create conflicts of interest that we could favor these accounts 
when making investment and allocation decisions.  We have trade allocation procedures 
in place to manage these conflicts of interest.  Investment opportunities are identified and 
allocated among our different investment strategies based on their characteristics and fit 
within the stated mandate of the investment strategy.  Once an investment decision has 
been made, typically all accounts within the strategy will participate in a bunched 
order.  After trading of the bunched order is complete, all accounts receive a pro-rata 
allocation at the same average price per share per execution venue. 
 
Personal Trading 
 
Our employees may not directly buy or sell publicly traded stocks, except for Mr. 
Driehaus.  While Mr. Driehaus invests substantial amounts in separate accounts and 
pooled investment vehicles that employ investment strategies managed by the Firm’s 
portfolio managers on behalf of our clients, he also invests and trades through our Firm in 
investment strategies that employ a similar investment philosophy, are not generally 
offered to our clients and are subject to restrictions that vary depending on whether Mr. 
Driehaus is the portfolio manager.  
 
For investment strategies where Mr. Driehaus is not the portfolio manager, all orders are 
shared “real time” with all of our employees engaged in investment management and 
trading activities for our clients before being placed for execution.  For investment 
strategies where Mr. Driehaus is the portfolio manager either by himself or with another 
portfolio manager who works exclusively with him, there are physical, technological and 
administrative information barriers that segregate our clients’ and Mr. Driehaus’s 
investment and trading activity.  These barriers apply to the sharing of internally 
generated stock-specific research, order and execution information, current holdings and 
securities under consideration for purchase or sale to ensure that no unfair advantage is 
given to Mr. Driehaus. 
 
In all cases, the Firm’s orders, including Mr. Driehaus’s, are bunched and receive the 
same average price.  We regularly review Mr. Driehaus’s trading and conduct other 
reviews as appropriate. 
 
In all cases, our decisions to purchase, sell or maintain our clients’ security positions are 
and will be made without considering whether this action may affect Mr. Driehaus’s 
holdings or trading.  Our client accounts may buy or sell securities before or after Mr. 
Driehaus, depending on various considerations, including evaluation of the security, the 
composition of the clients' portfolios, any trading restrictions, alternative investments 
under consideration, contribution and withdrawal activity and the accounts’ available 
cash. 
 



 16

Mr. Driehaus’s role as Chief Investment Officer is structured to be compatible with the 
information barriers that apply to his investment and trading activity.  As the CIO, Mr. 
Driehaus sets our equity investment philosophy and meets from time to time with our 
portfolio managers to discuss the equity markets, implementation of the philosophy and 
macroeconomic views.  In coordination with our President and Chief Executive Officer, 
Mr. Driehaus is responsible for reviewing investment results and equity style adherence, 
approving new hires to the Investment Management and Research Department, 
succession plans, new investment strategies, seeding new investment strategies and 
compensation plans for staff of the Investment Management and Research Department.  
However, he is prohibited on an on-going basis from engaging in stock-specific 
discussions with the investment personnel. 
  
Item 12 – Brokerage Practices 
 
Investment/Brokerage Discretion 
 
We are given discretionary authority by our clients to invest their funds within the 
investment framework of the investment objectives and restrictions of our equity and 
credit strategies.  Third-party brokers are selected by us, in seeking the most favorable 
terms under the circumstances, that is, best execution, based upon our perception of a 
number of factors, including overall execution quality and capability, liquidity, ability to 
lessen the market impact of the order, responsiveness and promptness in providing 
execution, ability to maintain anonymity, and opportunity for price improvement.  
Brokerage commissions are negotiated by us with each of the third-party brokers.  
Depending on various factors, such as the value of research or execution quality, we will 
pay higher fees than we could negotiate if our only consideration was the minimization of 
commission expense. 
 
Brokerage transactions are executed in various types of venues, both electronic and 
through numerous brokers. Outside the Unites States, we utilize both large U.S. based 
firms with overseas offices and foreign regional or local brokers.  There are foreign 
custodial fees and governmental trade settlement fees that are also often materially higher 
than for trading U.S. stocks. 
 
It is our practice, when feasible, to aggregate (or "bunch") orders in a single transaction 
or multiple transactions for the accounts of numerous clients, to facilitate best execution. 
Specifically, each client that participates in a bunched transaction will participate at the 
average share price obtained in that bunched transaction or series of bunched transactions 
per execution venue.  Securities purchased or sold in a bunched transaction are allocated 
pro rata in proportion to the size of the order placed by us on behalf of each participating 
client.   
 
Clients in an equity strategy may direct us to place transactions for their accounts with a 
particular broker or dealer but only when we reasonably believe that the broker or dealer 
will provide best execution for the trade.  In executing trades for these clients, we will 
select the executing broker or dealer based solely on best execution factors and without 
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regard to the client's direction.  We also may bunch the client’s trades with those of other 
clients in order to seek better prices or lower commissions and other charges.  If a client 
requests that transactions be directed to a specific broker, we will instruct that broker that 
all trades for that account be designated as "directed" for that client unless advised 
otherwise by us.  For bunched orders, only that client's portion of the order will be 
designated as "directed." 
 
Driehaus Mutual Funds, except for Driehaus Active Income Fund, Driehaus Select Credit 
Fund and Driehaus Event Driven Fund, has instructed us to direct certain portfolio trades, 
subject to obtaining best execution, to broker-dealers that have agreed to rebate to 
Driehaus Mutual Funds’ part of the commission generated.  The rebates are used to offset 
a portion of their operating expenses. Driehaus Mutual Funds does not direct trades to 
any broker-dealers to compensate them for promoting or selling shares of its portfolios.  
Driehaus Mutual Funds only directs trades in order to pay certain expenses, such as 
custodian and legal fees, provided the broker-dealer also can provide best execution. 
 
Soft Dollar Arrangements 
 
We effect securities transactions with broker-dealers that provide brokerage or research 
services or pay for research services provided by third parties to us.  These services are 
paid with soft dollar credits generated by our clients’ brokerage commissions. These 
types of eligible transactions and benefits received are in accordance with Section 28(e) 
of the Securities Exchange Act of 1934.  The receipt of these benefits means we do not 
have to produce or pay for certain brokerage or research services.  The benefits that we 
may receive or did receive in the last fiscal year include reports and analyses relating to 
particular securities, classes of securities, securities markets, performance comparisons, 
analyses of economic, technical, industry, national and international trends, risk 
management, software applications and security pricing services.  
 
In certain instances, we may receive products or services that are used both for research 
or brokerage services and also for other purposes, such as administrative support and 
marketing.  In such instances, we make a good faith effort to determine the relative 
proportions of the products or services that may be considered as eligible investment 
research or brokerage.  This allocation process poses a potential conflict of interest to us. 
The portion of the cost of such products or services attributable to eligible brokerage or 
research may be defrayed through brokerage commissions generated by client 
transactions, while we pay the portion of the costs attributable to non-eligible products 
and services in cash.   
 
Research services furnished or paid for by brokers through whom we effect transactions 
for a particular account may be used by us in servicing other accounts, and not all such 
services may be used for the benefit of the client that pays the brokerage commission.  
We do not seek to allocate the benefits to client accounts proportionately to the 
commissions the accounts generate.  Any advisory or other fees paid to us are not 
reduced as a result of the receipt of research services. 
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Our use of soft dollar arrangements creates conflicts of interest.  We may have an 
incentive to disregard our best execution obligations when selecting brokers that provide 
us with soft dollar benefits.  We manage this conflict by entering into Client Commission 
Arrangements with brokers that we believe provide best execution.  We also regularly 
monitor execution quality. 
 
Our use of soft dollar arrangements also means that our clients pay commissions higher 
than those charged by other broker-dealers in return for soft dollar benefits.  We have 
established internal procedures to support our good faith determination that the amount of 
commission paid is reasonable in light of the value of the brokerage and research services 
being provided.  We have appointed an inter-departmental committee composed of 
representatives from Investment Management and Research, Trading, Operations, 
Financial Services, Compliance and Legal to oversee our soft dollar arrangements.  The 
committee is responsible for implementing effective internal controls to track, monitor, 
review and report, as appropriate, soft dollar activity to Senior Management. 
 
 
Item 13 - Review of Accounts 
 
Our client accounts normally invest in the same securities as other accounts in the same 
strategy following as similarly as possible the model account for that particular strategy.  
Absent client imposed or legal restrictions, our clients in each strategy will have virtually 
identical portfolios in terms of the securities held and the amount of each security as a 
percentage of account market value.  All portfolios following a particular strategy also 
generally will be buying or selling the same securities at the same time, and paying or 
receiving the same average prices.  Because of this, client portfolios in a particular 
strategy may not be able to sell or acquire securities as quickly or at the same prices as 
they might if each were managed and traded individually.  Any differences between 
account portfolios will occur primarily because of differences in legal or client 
restrictions, client circumstances or the timing of investments due to client cash inflows 
and withdrawals.  
 
Our portfolio managers and investment analysts continually monitor the various 
securities held in client portfolios.  They evaluate liquidity, position overlap (between 
strategies), and sector and geographic exposures relative to each strategy's respective 
benchmark.  Daily client portfolios are available.  If there is a reason to reevaluate any 
investments, the situation will be reviewed promptly for each client portfolio that holds 
the security in question.  As attractive new investments are identified for the model 
account in any particular strategy, they are added to each similar strategy client's portfolio 
in the same percentage (to the extent possible given the differences created by legal 
restrictions, client restrictions, investment guidelines, account sizes, cash positions and 
cash flows) as all other clients in that strategy.  
 
In addition, our risk management personnel monitor and identify risks across all of our 
strategies by examining portfolio exposures, identifying contribution to portfolio 
volatility and highlighting anticipated sources of risk.  Although independent of the 
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portfolio management function, there is regular and frequent interaction with the portfolio 
managers in reviewing the portfolios of the strategies.  Risk management personnel also 
participate in our monthly distribution of information to the Investment Policy 
Committee and quarterly meetings of the Investment Policy Committee. 
 
Our equity strategy portfolios (except for portfolios of Driehaus Mutual Funds, which are 
subject to additional separate pricing and liquidity procedures, and the credit strategies 
and event driven strategy, which are marked to market and reviewed daily) are marked to 
market each day and reviewed by using in-house software that incorporates and compares 
separate sources for end of day prices.  Reports that display cash, common stocks and 
other equities in each account, and current market value are produced daily. Portfolios of 
the same type are compared daily through internal reports to determine comparability in 
security position sizes and industry group and industry sub-group exposure.  On a daily 
and monthly basis, client custodial statements are reviewed and reconciled to our in-
house portfolio reports. 
 
Our separately managed account clients receive from us monthly account statements 
showing total value, positions by cost and current market value.   Shareholders of 
Driehaus Mutual Funds receive quarterly statements showing, among other things, 
number of shares purchased, price per share, and current account value.  
 
The strategy reviews by our portfolio managers and risk management personnel are 
overseen by our Investment Policy Committee and monitored by our Compliance 
Department.  We have established investment guidelines for each of our investment 
strategies.  The Investment Policy Committee oversees each investment strategy to ensure 
compliance with strategy-specific guidelines.  The Committee reviews investment 
strategy-level metrics that include the number of holdings, market capitalization 
exposures, security concentrations, overlapping securities among our investment 
strategies and firm-wide security-specific liquidity to ensure compliance with each 
strategy’s guidelines.  The Committee receives and reviews this information on a 
monthly basis, and meets to discuss the information on a quarterly basis.  If necessary, 
any corrective action that is to be taken is communicated to the portfolio managers.  The 
Committee members are responsible for advising the Committee of any significant issues 
that may arise intra-month that should be promptly addressed.  Our Compliance 
Department monitors client accounts to ensure adherence to client-specific investment 
policies and restrictions.  The Compliance Department has developed and implements a 
compliance program, including written compliance policies and procedures.  The 
Compliance Department monitors compliance with policies and procedures on a daily, 
weekly, monthly, quarterly or annual basis, as deemed necessary.  
 
 
Item 14 – Client Referrals and Other Compensation 
 
We have an arrangement with a separate firm to act, on a non-exclusive basis, as our 
representative to introduce us to prospective clients in Europe.  This firm does not have 
the authority to bind us to any contractual relationship with prospective clients.  Only we 
can enter into agreements with clients.  This firm receives a percentage of the net fees 
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earned by us from consenting clients introduced to us by them.  Compensation to this 
firm has no impact on the level of advisory fees paid by our clients. 
 
In addition, we have business relationships with certain third-party, unrelated investment 
consultants that may refer potential clients to us.  We may purchase products or services 
from the consultants or their affiliates, such as performance measurement or index 
analysis services for use in the regular course of our advisory business and not as 
compensation for client referrals, but which may create conflicts of interest for certain 
consultants. 
 
Item 15 – Custody 
 
We do not have custody of our clients’ funds or securities, except for our affiliated 
pooled accounts.  These accounts are subject to an annual audit by an independent public 
accountant that is registered with the Public Company Accounting Oversight Board.  The 
audited financial statements are distributed to the investors in the pooled accounts. 
 
 
Item 16 – Investment Discretion 
 
Our investment advisory agreements with our clients provide that we will manage their 
accounts with discretionary authority to make purchase and sale decisions without 
obtaining their consent or approval for each transaction.  This includes the authority to 
select the type and amount of securities to be bought or sold, the broker or dealer to 
execute the transactions and the commissions to be paid.  Our discretionary authority is 
exercised consistent with written investment objectives and restrictions of the strategy for 
the client’s account. 
 
For registered investment companies, our authority is limited by certain federal securities 
and tax laws.  
 
 
Item 17 – Voting Client Securities 
 
For our clients for whom we vote proxies, we retain the final authority and responsibility 
for the voting.  We consistently apply our proxy voting policies and document the 
reasons for our votes.  We provide our clients with a written summary of our proxy 
voting policy and the complete proxy voting policy upon request.  We maintain the 
records of our voting activities for our clients and regulating authorities.  We vote 
securities based on a pre-determined voting policy and the recommendations of an 
independent third-party to avoid conflicts of interests with ourselves. 
 
We have retained ISS Governance Services to provide in-depth proxy research, vote 
recommendations and execution, and maintain the necessary record keeping.  Our default 
choice is the ISS U.S. Policy for domestic client accounts and the ISS International 
Policy for international client accounts.  Our clients may choose another policy, such as 
the ISS Socially Responsible Investment Policy, as appropriate.  In addition to analyses, 
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ISS delivers to us voting reports that reflect voting activities for our clients, enabling 
them to monitor the voting activities that we perform for them. 
 
Our proxy voting policy sets forth general voting guidelines that ISS follows on various 
types of issues when there are no company-specific reasons for voting to the contrary.  
ISS also performs company-by-company analysis, so that each issue is considered in the 
context of the company under review.  We have two overriding considerations in proxy 
voting: (1) the economic impact of the proposal, and (2) the best interest impact of a 
proposal.   
 
We generally follow ISS’s recommendations and do not use our discretion in voting.  
Since our client proxies are voted based on a pre-determined policy based upon ISS’s 
recommendations, they are not affected by any potential or actual conflict of interest of 
ours.  We annually, and more frequently if necessary, review ISS’s policies and 
procedures regarding any potential conflicts of interest when making vote 
recommendations to determine if ISS is voting impartially. 
 
Clients who are interested in obtaining information on how their securities were voted 
may contact our Relationship Management Department at 1-800-688-8819.  In addition, 
we mail to each client an annual record of all proxies voted for that client.   
 
 
Item 18 – Financial Information 
 
We are required to provide certain financial information or disclosures about any 
financial condition that is reasonably likely to impair our ability to meet our contractual 
commitments to our clients.  However, we are not providing this information because we 
are not aware of any financial conditions that are reasonably likely to impair our ability to 
meet our contractual commitments to our clients. 


